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Why discounts and free offers work for 
life events marketing? 
 

Three simple reasons… 

1) Customers get a chance to taste before they buy a full scoop - how many times we want to try 
something, but we are not willing to spend because we are unsure of the quality. These offers 
remove this risk. This is good business practice. 

2) Fuel impulsive buying - such offers in front of prospects who’re primed to buy can be 
sensationally juicy. Even if the product or service is not on the prospect’s hot list, you can tickle 
their greed glands to open their wallet 

3) Customer acquisition - Competition is fierce. Local businesses can’t throw away money on 
empty visibility. Offering great deals is the best way to bring new customers into your world. 
And if they are delighted, they will turn into repeat buyers and even spread word of mouth. 

So now, before you say, I do not want to offer a discount or anything for free, you know these offers are 
not for everyone. It is only for birthday, anniversaries, etc. 

 

Getting Setup is pretty simple 
 

For most online ad campaigns, there are stacks of moving parts to set up - from the website hosting to 
buying domains to creating landing pages and configuring opt-in forms, to coming up with email swipes, 
and so on 

Here it’s very lean. There’s no need for outside websites, landing pages, or lead forms. Everything is 
inside Facebook. 

● No more expensive hosting or techy setup. 

● No more testing audiences 

● No more testing geographic locations 

● No more coming up with sales copy. 

● Even a Brand-Spankin’ new business owner can have this set up in a day! 
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There are two pivotal factors to the method. Facebook has all the assets you will need to carry this out. 

Just follow the steps, one at a time, and before you know it.. you’ll have a full-scale lead machine 
wrapped up and ready to go for your own business! 

 

Setting up Facebook manager 
 

Surely you can set up campaigns and boost posts from your regular Facebook account. But to create and 
manage campaigns, you need one platform. 

You do this with the Business Manager. 

1. First, go to business.facebook.com. 

2. Find “Create Account” and click it. 

3. Input the name for your business. Choose your primary page and enter your name and work 
email address. 

4. Now, just follow the flow of onboarding steps Facebook gives you. 

 

Setting up the Campaign 
 

If you have any experience with online advertising, you know it can be pretty extensive. 

But as you’ll soon find out, the number of steps is shortened because the time usually spent coming up 
with images and ad copy is no longer needed. 

Because of this very fact, even a new business owner with zero experience will find the ease of setting 
things up pleasantly surprising. 

Once on your account, go to the Campaigns tab and click the green button. Choose Lead Generation. 



All Rights Reserved. 2022. Creating Local Buzz®, LLC. 
 

 

 

 

Scroll down. Name your campaign. Name your ad set. Name your ad. Click on continue. 
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On the next page, make one change. Scroll down to the bottom and make sure the Customer 
Optimization button is ON. (This will enable FB to adjust your ad as time passes to get the best results 
for a lower dollar amount automatically!) 
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Enter a daily budget. $10- $15 works well for many niches. The more, the better. $5 may be in some 
industries, but I’ll recommend $15 or more a day. 

Click on Next. On the next screen, we are going to choose an Audience. Make sure you see your Business 
Page. If you don’t see it, they have multiple pages. 

Click the drop-down and choose the appropriate page. Scroll down to the bottom until you see 
Audiences 

Go to location. Remove the US from the location because we are targeting locals. For this example, I am 
helping a business owner who owns a restaurant, and we are targeting cities in and around where they 
are. 

You may choose nearby cities also. Because keep in mind people can travel a little bit longer on their 
birthday especially if they are getting a discount or a free meal. 

Another way is to adjust the mile radius. You know what works best for your business but keep in mind 
that we need to make this audience as vast as possible. 
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Scroll down to detailed targeting. Depending on the niche, this can be very specific or very broad. For 
instance, in restaurants, there’s nothing much we can do as everyone enjoys eating out 

Now under Detailed Targeting, type in “Birthday.” Now choose the month to target those people whose 
birthday is in that month. 

One crucial step, under the ‘The Location,’ make sure you choose People Living In This Location. 

Scroll down and leave it as ‘Automatic Placement.’ This will allow Facebook to determine where your 
ads are performing the best, whether it’s Instagram or Facebook newsfeed or Stories 

Now scroll down and click “next” on the bottom right of your screen. 

Setting up the Lead Form 
 

Now let’s create the Lead From within Facebook. 
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Skip down to about mid-screen and go to the form creation window 

 

Name your Lead Form 

Choose ‘More Volume’ for Form Type 

Scroll down to the “Intro” section and “Use the image from your ad.” I’ll show you how to easily create 
an image for the ad using the picture from your website. 

Scroll down to the “Greeting” section and insert the same headline and description that you used on 
your ad. Make it simple. That’s the beauty of these ads; you won’t have to sell hard. (Feel free to copy 
mine) 
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For example, Get half off your birthday meal! 

Description - Come see us any time during your Birthday month! One code per customer is valid in July. 

Under ‘Choose the type of information you need’ you won’t need many details, just customer’s Name, 
and Email id and if you use SMS marketing, then you also choose the Phone Number. 

Be sure to collect emails so you can build an email list and create email campaigns and run further 
promotions if want later. 

FB requires a “Privacy Policy.” If you do not have one, you can go here to create one for free. 

https://app.termly.io/builder/documents/new?template_id=12  

Input the link into the appropriate field 

 

The headline on the Thank You Page says, Thanks!  

You Are All Set! 

In the description, put the CODE, and it can be anything that you make up. 
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Click on the Publish. 

Now pat on your back! You are all done. 

Form Leads Ad Setup 
 

You’ve done the targeting. You have set the budget. You have created the form. Now what should you 
do next? Place these ads in front of the people who have birthdays in the specific month. 

Let’s go ahead and set up that ad. 

So, after you have clicked on the Publish in the last session, you will land back on the Ad set up screen. 

Make sure the FB page is selected. Go all the way down to ad creative 

Choose ‘Single Image or Video’ Any image that shows up, clear it. 

Choose a picture that best suits the services - like a delicious meal or the gym instructor in action. You 
don’t need flashy, ultra-high-quality images. Standard, realistic, good-quality images are better attention 
grabbers for these kinds of ads. 

Go and upload the photo/image. 
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Use the simple copy we’ve discussed earlier 

Primary Text - 50% of your next meal... ON US! 

Headline - Your Birthday Is in July? Get half off FREE CODE 

Description - Simply Get Your FREE CODE…. Present it at the Checkout… And BOOM! Happy Birthday 

The best call to action is - ‘Get Offer.’ We have tested Sign up. However, Get Offer gets better results. 
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Get down at the ‘Instant Form.’ We have already created one in the previous section. Click on ‘Create 
Form.’ Choose the form you have already created. 

Get down at the bottom and click on Publish. That’s all it is. 

Other Life Event Targeting Options 
 

You can do this for any of the following life events as well, just type these in instead of birthday within 
this guide. 

1) Birthdays 

-Within the next week 

-by month 

2) Anniversaries 

-within 30 days 
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-within 31-60 days 

-within 61-90 days 

3) New job in last 6 months 

4) Newly engaged 

- 90 days 

- 180 days 

- 365 days 

5) Newly wed 

- 90 days 

- 180 days 

- 365 days 

6) recently moved 

- last 180 days 

7) New relationship  

- last 180 days 

8) new parents 

- last 0-12 months 

 

If you have any questions, please be sure to let me know.   

 

Jim Gumble 

Creating Local Buzz®, LLC. 

615-625-2811 or jim@creatinglocalbuzzllc.com 
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